THE l;\
W » PEERLESS + EadSayy
STRATEGIES

GOL! OME
PATH-TO-MARKET STRATEGY SESSION

GDJ4A is creating opportunity & pressure at the same time

e Golden Dome for America spans multiple agencies, missions and acquisition paths
e |eadership teams must make early decisions without clear answers
e Uncertainty creates risk, internal debate and delays results

The challenge is not capability. It's carving out your niche in this massive opportunity.

The Solution Built for GovCons that

This solution is designed to help growth Want an honest assessment of their fit in GD4A
teams align capabilities against real GD4A Feel pressure to act without context

funding and verified customer needs and Prefer disciplined growth over speculative bids
deliver a tailored roadmap for success. Need clarity before committing resources

This session supports thoughtful participation, not forced momentum.

The Golden Dome Path-To-Market strategy session helps leadership:
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Maintain focus Protect resources Gain clarity
Pursue deals that make sense Evaluate feasibility early, Understand where and how
for your company and stand out before significant BD, B&P, or to engage productively across
from the competition teaming investments are made the GD4A mission domains

This overview introduces the Golden Dome Path-to-Market Strategy Session.
The detailed solution brief outlines the structure, approach, and outputs.

—  Take the first step to your next win:

RE THE SOLUTIO OR REQUEST A STRATEGY SESSION



https://choosepeerless.com/hubfs/GD4A%20Path-To-Market%20Strategy%20Session%20Solution%20Brief-%20The%20Peerless%20Group%202026.pdf
https://choosepeerless.com/golden-dome-for-america

